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Star a business with claude

How To Use Claude To Start A Business £2

[ =11=58 0 Validate your idea before you build anything ]

;@_ Most founders skip this and spend months building something nobody wants.

Use Claude Chat to stress-test your idea, challenge your assumptions, and find the gaps before you spend a penny.
TRY THIS PROMPT:
“Twant to start a business doing [ X] for [audience]. Play devil's advocate. What are the five biggest reasons this fails? What would you need
to see to believe it works?"
o Research your market, competitors and ICP O Ask Claude 10 find the gaps in your positioning m Identify the one problem your ideal customer
before writing a single line of copy and pressure-test your pricing would actually pay to solve
— = = = = = = = -
| =150 Create your two core files [ STEP 3 Build a Fro_ie-cl for each ﬂmﬁon J
£ Build these once and every Claude session runs better from that [E Upload your core files once and every chat in that Project picks up
point forward. Lt exa{:tly where you Ieﬂ olf
FILES: about-me.md [/ brand-voice.md .!.. I = — ,
3 | B Cu ta Prujec:t bfand vo ce. 305t exam . |
» about-me.md covers your business, ICF, goals and current stage :D o tions Project: procassas, lamplalas ard isam Instrur.mns .
» brand-voice.md covers r tone, your rules and phrases to never use
: A o ? i One Project per recurring task. Claude won't know which files
» Ba specific and intentional, what you include shapes every output matter if you throw everythmgm one
[ FSISX) Use Artifacts to build your first business assets |
Artifacts are live, editable cutputs you can use, download and share. No designer, no spreadsheet expert, no agency needed.
= - e
g & = e (] ®
One-page pitch deck Financial model Landing page copy  Brand positioning Content calendar Pricing page with
structure for with revenue, costs with headline, docwith ICE, USP Sfor your first 30 tier structure and
investors or clienls and margin subhead and CTA and messaging days of posting objection handling
? 1 e il
7=y Write your sales =7y Connect your tools [ Graduate to
scripts & outreach || | with Connectors <1125 Cowork to produce
This is what most founders put off langest. Link Google Drive, Notion, Siack and 50+ tools ;: real documents

Clauda can write your cold outreach, your DM 50 Claude can search them mid-chat without | )

sequence and your sales call framawork before you uploading anything. | Cowark reads your actual files and creales real

you've spoken to a single praspect. | | documents, Excel, Word, PDF, directly into

F‘U" your Motion sirategy doc into a cantent. | your folder. Point it at a folder, give it

» Cold Linkedin DM that leads with valug, not & pitch ; ' brief in one massage | Ingtructions, and coma back to finished work.
Fallow-uj uence for warm leads who haven't : :

- res|;pq::r1.r;!§(:l$eq !, | Ha;zﬂﬁynurgméa Drive pitch deck I : 1 Client propesaks and scopes of work buill from a brief

" | \ly]

. Sales call ramework covering opening, qualifying r 4 5 - | | [ Financial modets updated from your atest numbers
and cloge I Summarise a Slack thread and draft a 11 B i< : SR
TRY THIS PROMPT: _ follow-up action plan. || [ taprie procioed Thom Ebie iones 41 dala
[ ey : I | [ Onboarding documents for your first hires or clients
l“ﬁteu[mimﬂnﬂM!oa Livb title] ata Settings = Connsctors — b AR % - —
company type . I help them with [problerm . Claude becomes the operating laver across | F1 80P written from a rough process description

Lead with valuwe and don't rention mry product S e : 1 : ;
until they reply.” | EVETY ¥ Ly use, | [ Sales decks produced from a one-lne instruction
‘ <77y Use Claude Code to build your ] | @ED Set up a daily business brief
pmduct .= Automate a moming context file so Claude knows your priorities
Claude Code reads your codebase, writes code, runs tests and and apen tasks belore you start each day.
Q ships_changes an its own Nun-lach!nical founders: hire one ||:| Open prigrities for the day pulled from Notion or Drive |
fochiieo! parson anc . mer_n H WY-Ciodhe TRou cit? o, ) |E| Qutstanding Iéllnw-ups and next actions from yesterday |
‘0 Build and deploy your MVP ‘ la Iterate on features from plain- [0 Key numbers you need to make decisions loday |
without a full engineering team English instructions
B el o G COWORK PROMPT TEMPLATE:
Technical toundars: tha fastest 0 S oRIpor Wl L "Read my priorities file and CRM notes. Write me a 5-bullet morni
‘ & way to ship, by some distance ‘ @ E{i':]';':ﬁ? outperiorms three }!_mqf fop 3 prierities, most urgent follow-up, and one thing I'm pmﬁhfy
orgetting.

Join 400,000 people and subscribe here: chris-donnelly.co.uk

E] Download this high-res sheet from my newsletter Step by Step.
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